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Panelists 
• Jeff Aiosa, President, Carriage House of New 

London, CT
• Bill Bayne, Hybrid/EV Specialist, Kearny Pearson 

Ford, San Diego, CA 
• Heath Carney, EV/Sustainability Mgr., Sullivan 

Chevrolet, Roseville, CA 
• Tim Jackson, President, CNCDA, Denver, CO
• Dave Rolf, Exec. Dir., HADA, Honolulu, HI
• Nigel Zeid, Sales/Leasing Professional, Boulder 

Nissan, CO
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Questions
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