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FRANCHISED NEW-CAR dealers sold
19.5 million used vehicles last year.
Of these, 11.7 million were retailed
and 7.8 million wholesaled. The aver-
age selling price of a used unit retailed
in 2003 was $13,500.

New-car dealers acquired 59 per-
cent of the used units they retailed
from trade-ins and the remaining 41
percent from auctions, street purchas-
es, or other sources. As a source of
used cars, auctions have made the
biggest inroads in the past decade—
from less than 10 percent of the deal-
er’s inventory in the early 1980s to 34
percent in 2003.

Source: NADA Industry Analysis Division
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