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Thank you, George.  It’s an honor to be elected to serve as chairman of the organization that truly is “The Voice of America’s Truck Dealers.” George Grask will be a tough act to follow. No ATD chairman has been a more effective leader than George nor have they done it with more grace. I’ll be among the first of your brand competitors to say that over the years, Peterbilt dealers have nearly worn out the word “class” in their marketing endeavors. But George epitomizes the term and is one of the classiest people I’ve had the pleasure of knowing.

Ladies and gentlemen, please join me in thanking George Grask for his two years of dedicated service as ATD chairman.

Truck dealers face a number of challenges. This year, we find ourselves in a decidedly difficult economic environment that has amplified the downturn in truck sales that resulted from the 2007 “pre-buy”.  Moreover…we find ourselves staring at yet another EPA initiative in 2010 that seems likely to generate a repeat of the 2007 pre-buy experience. Dealers will have their hands full as they attempt to operate profitably during these difficult times.

Even as dealers have their collective heads down managing their businesses, there will be no let-up from government…from legislators proposing new laws and regulators wanting to further regulate or tax our industry. Some of this could harm truck dealers. 


But ATD – along with N-A-D-A – will have its head up and will actively work to represent the interests of dealers. ATD is the only organization with the resources to comprehensively represent the national interests of truck dealers. For that representation to be most effective, dealers must continue to support ATD.

It’s the responsibility of the ATD chairman to shape the organization’s agenda, and your board of directors comes to a consensus on what the agenda will be and how to move it forward.

This year, we will continue to roll out and promote the ATD initiatives established during the terms of my predecessors. These include education and recruitment efforts as well as the improvement of our annual convention to make it more meaningful for all our members. 

We need to raise the profile of our business in the minds of people who may not know they can find well-paying careers as sales and service professionals in our dealerships. AYES – Automotive Youth Educational Systems – will do this by helping us to recruit and train technicians to our store’s particular culture. And the MBA-level program for ATD Dealer Academy graduates offered at Babson College will help us increase our professionalism and improve our businesses. 

Another initiative that comes to mind is strengthening our ties with manufacturers on lobbying efforts. I hope that truck makers will choose to forge closer ties with ATD in areas where ATD is strong and manufacturers are relatively weak. This is especially true in legislative affairs, where ATD and N-A-D-A can put so many more faces in front of elected representatives than the manufacturers can. Whenever the legislative interests of truck dealers and manufacturers are aligned, truck makers could become more effective by leveraging ATD’s respected position on Capitol Hill.

No finer example of this can be found than last year’s success in preventing what would have been the first-ever law on CAFE – corporate average fuel economy – for trucks. The legislation was going to require four-percent increases in fuel economy beginning with model-year 2011. Instead, NHTSA – the National Highway Traffic Safety Administration, with the National Academy of Sciences – will conduct a study on the feasibility of CAFE for trucks…with plenty of input from ATD.

Also in an area related to our legislative efforts, last year marked the first time an ATD board member was appointed to the Dealers Election Action Committee’s board of trustees. As a result, fourteen truck dealers became Presidents Club members. Presidents Club members make an initial five-thousand-dollar contribution to DEAC followed by annual twenty-five-hundred-dollar contributions. Truck dealers make up about ten per cent of N-A-D-A membership and their contributions account for three percent of the total DEAC contributions. 

Ladies and gentlemen, the board members at ATD have a very full agenda.  The only way this agenda can be accomplished is through your support of ATD. Thank you for that support and for the trust you place in me. I look forward to serving as your ATD chairman.
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