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Balance sheet ratios (July 2007)

Net debt to equity� 1.45
(Total liabilities less  
floor plan to total equity)

Current ratio� 1.88
(Current assets to  
current liabilities)

Service and parts absorption� 52.3%
(Service and parts gross  
profits divided by total fixed  
overhead expense)

Return on equity� 26.7%
Source: NADA Industry Analysis Division

	 July YTD 	 July YTD	 Percent 
	 2007	 2006	 change
Total sales	 $19,481,587	 $18,664,404	 4.4%

Total gross	 $2,683,968	 $2,535,215	 5.9% 
	As % of total sales	 13.8%	 13.6%

Total expense	 $2,327,960	 $2,205,455	 5.6% 
	As % of total sales	 11.9%	 11.8%

Net profit before taxes	 $356,008	 $329,760	 8.0% 
	As % of total sales	 1.8%	 1.8%

New-vehicle sales	 $11,361,836	 $11,053,947	 2.8% 
	As % of total sales	 58.3%	 59.2%

Used-vehicle sales	 $5,799,816	 $5,422,135	 7.0% 
	As % of total sales	 29.8%	 29.1%

Service and parts	 $2,319,935	 $2,188,321	 6.0% 
	As % of total sales	 11.9%	 11.7%

Advertising expense	 $214,112	 $205,663	 4.1% 
	As % of total sales	 1.10%	 1.10% 
	Per new vehicle retailed	 $585	 $577	 1.4%

Rent and equivalent	 $203,739	 $187,860	 8.5% 
	As % of total sales	 1.05%	 1.01% 
	Per new vehicle retailed	 $557	 $527	 5.6%

New-vehicle floor-plan interest	 $63,780	 $62,280	 2.4% 
	As % of total sales	 0.33%	 0.33% 
Per new vehicle retailed	 $174	 $175	 -0.2%

Average new-vehicle selling price (retail)	 $28,496	 $28,180	 1.1% 
	Gross as % of selling price	 5.07%	 5.23% 
	Average gross profit	 $1,444	 $1,473	 -1.9%

Average used-vehicle selling price (retail)	 $15,563	 $15,552	 0.1% 
	Gross as % of selling price	 11.56%	 11.51% 
	Average gross profit	 $1,799	 $1,789	 0.6%

Light-duty vehicle sales 
In millions

	 Aug		  Full
	 YTD	 %	 year	
	 2007	 chg.	 2006

Domestic cars	 3.6	 -6.3%	 5.4

Import cars	 1.6	 2.6%	 2.3

Total cars	 5.2	 -3.7%	 7.8

Light-duty trucks	 5.8	 -2.1%	 8.7

Total light-duty  
vehicles	 11.0	 -2.9%	 16.5

Average dealership profile

Total sales of new-car dealerships Share of total dealership 
sales dollars
By department (2006)
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Sources: Department of Commerce; NADA Industry Analysis Division
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